











SELL THE PROB
YOU SOLVE, JSS=——,
THE PRODUCT %



What is the real

problem?



What is the goal?



Your client does not want you
to do payroll, he wants his

team to be paid on time.



Your client doesn’t need
accountingservices,

he needs to make a profit.



Your client does not want
financial information, he wants to

make the right decisions



The real solution



The real solution

« Security / Safety

« Health

Relations

ldentity / Status
Spirituality / Growth



Sales Advice




THE THINGSYOU

COULD EVER SAY.



Ask Questions

1. Whate
Where<¢
Whye
Whene
Which?
How?e
What ife
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SUCCESSFU
PEOPLE ASK BETTER
QUESTIONS, AND AS
A RESULT, THEY GET

BETTER ANSW.
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